
During an o�cial event attended by commercial partners, company executives and 
industry leaders, HiscoMex inaugurated its facility expansion in commemoration of 
HiscoMex’s 16th anniversary of operations.
             
“HiscoMex has kept a path of improvement and success thanks to the diligence, 
teamwork, excellent quality of service and e�ciency of our employees and sta�,” said 
William Bland, Vice-President and Director of Sales of HiscoMex, during his welcome 
speech.

Bland said the change of facility was caused by HiscoMex’s expansion into the medical 
and aerospace sectors. The company has strengthened the supply chain solutions 
o�ered in electronics, has consolidated the trading operations from the U.S., has 
increased its inventory capability and has maintained a vast variety of customized 
services for its clients.    

For 12 years, Hisco/HiscoMex has been working in a Documented Cost Savings 
program that has helped customers to save more than $100 million. HiscoMex stands 
out for the exceptional services that are o�ered to all its clients: international strength, 
local support, industry expertise, quality, reliability, high-quality products and 
excellent service, which gives HiscoMex a competitive advantage. 

The new facilities are located at 9052-2 Siete Sur Ave., Ciudad Industrial de Otay. This is 
a 3,100 m2 space, an increase of 50% that allows duplicating the storage capacity. 

“We are happy and thankful for the trust that our clients have given us during the last 
16 years of operations; our commitment to our clients’ satisfaction is the main reason 
for HiscoMex to pursue the excellence and vanguard,” Bland said.  

Product Distribution 
As North America’s lead distributor of mission-critical materials, Hisco o�ers more than 
65,000 SKUs from over 1,500 partners. Hisco’s product lines include: adhesives, sealants, 
silicones, abrasives, industrial tapes and more. For more than 16 years, Hisco has 
developed long standing partnerships with world-class suppliers that help them to 
provide the best products available in the market from brands that its customers know 
and trust. Hisco’s supplier base includes: Alpha Metals, 3M, Loctite, Brady, Momentive, 
Berkshire, Lord, and many more industry leaders.

Services
HiscoMex’s goal is to provide the best purchasing experience possible. For this reason, 
HiscoMex’s services include: Vendor Managed Inventory (VMI), Vending, Adhesive 
Packaging, Precision Converting, E-commerce Solutions, Warehousing, Chemical 
Management, Product Training and more. 

“We are a trusted provider that guarantees our services 24/7 all 365 days of the year. At 
HiscoMex, we share the same vision and commitment of o�ering the best service to our 
commercial partners,” Bland said.  

HiscoMex celebrates 16 years of operations in Mexico

Commemorating its anniversary in Mexico, Hisco/HiscoMex, North America’s 
premier distributor of mission-critical materials, opened its new facility 

expansion in Tijuana, Mexico.
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HiscoMex is a premier 
distributor of mission-critical 
materials in Mexico. The 
company started operations 
in 1998, opening its �rst 
branch in Tijuana, Mexico. 
Currently, Hisco operates 
more than 30 branch o�ces 
in U.S., Canada, the Caribbean 
and Mexico.
 
Hisco’s current certi�cations 
include: ISO 9001, AS9100, 
AS9120, and has recently 
attained the IMEX 
certi�cation. Some pending 
certi�cations are: TS 16949 & 
ISO 14001.    
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